
Chart 1: Nine-Month Sales Growth Percentage
 (Year Over Year)
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  Although year-over-year growth in
Q3 slipped into single digits for the
top 20 contract manufacturers, their
sales for the first nine months of 2011
still increased at a double-digit rate.
Top-20 sales for the first three quarters
totaled $235.4 billion, up 12.1% from
the same period a year ago. But as de-
mand in various markets continues to
ratchet downward in Q4, doubts have
arisen about where the full year will
end up.

  The top 20 contract manufacturers
consist of 11 EMS providers and nine
ODMs, who together account for the
vast majority of sales in the outsourc-
ing space. (It’s hard to put a number
on the top 20’s share, but MMI be-
lieves that it’s well north of 80%.)
Double-digit growth for the top 20 in-
dicates that outsourcing was alive and
well through first nine months of the
year despite the sovereign debt prob-
lems in Europe and a sluggish US
economy.

  Yet when it came to growth, the 11
EMS providers presented a far better
picture than the ODM group did.
Nine-month sales of the 11 EMS pro-
viders totaled $138.8 billion, up
20.4% year over year. In contrast, the
ODM group’s sales of $96.6 billion
rose just 2% from a year earlier (Chart
1). Hence, the EMS group grew 18.4
percentage points faster than the
ODMs did over the first three quarters.
As has been written here before, the

Double-Digit Growth through Three Quarters
PC market, which had
once fueled superior
growth for the ODM
sector, has put a
damper on ODM
growth in 2011.

  Note that the top
20 contract manufac-
turers presented here
contain two changes
from the 20 large CMs
tracked earlier for Q1
and Q2 (Sept., p. 1-3).
EMS provider Shen-
zhen Kaifa Technol-

from 12.1% (Chart 2, p. 2). So Hon
Hai was responsible for 6.7 percentage
points, or more than half, of the Top-
20 growth rate. Likewise, the EMS
group’s growth rate looks less impres-
sive without Hon Hai. Sans Hon Hai,
EMS group sales would have in-
creased by 11.7% instead of 20.4%.
So Hon Hai added 8.7 percentage
points to the EMS group’s growth rate.
Still, even without Hon Hai, the re-

ogy has been added to the group,
while ODM Inventec Appliances has
been removed. With these changes,
MMI believes it has assembled the 20
largest CMs.

  Gargantuan Hon Hai Precision
Industry (aka Foxconn), which repre-
sented 34.7% of top-20 sales, weighed
heavily on collective results. Exclud-
ing Hon Hai, nine-month growth for
the 19 other players drops to 5.4%



Chart 2: Nine-Month Sales Growth Percentage 
(Year Over Year) Excluding Hon Hai
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maining 10 EMS providers were 9.7
percentage points of growth ahead of
the ODMs (Chart 2).

  At 27.4% in US dollars, Hon Hai’s
nine-month growth rate earned first
place among the top 20. Of the seven
CMs that achieved US-dollar growth
rates in double digits, only two were
ODMs. Yet ODMs made up a majority
of the CMs whose nine-month sales
dropped in US dollars. Five out of the
seven companies with sales declines
were ODMs (Table 1 below).

  Top-20 net income for the first nine

months totaled about
$3.9 billion. (The total
is approximate because
not all companies fol-
low the same account-
ing rules.) But net
income performance
was out of step with
sales growth as net
earnings declined by
around 15%. Just four
companies succeeded
in improving their nine-
month net income, and
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three of them were EMS providers –
Celestica, Flextronics and Jabil Cir-
cuit (Table 1, p. 2). Quanta Comput-
er was the only ODM able to raise its
net profit from the year-ago period.

  For Q3, the top 20 combined for
sales of $84.3 billion, up 7.1% sequen-
tially and 8.8% year over year. Hon
Hai did not affect these results much:
The company raised the sequential rate
by less than percentage point and the
year-on-year result by less than two
percentage points (Table 1).

  Q3 growth rates of the EMS and
ODM groups were not that far apart.
On a sequential basis, the ODMs’ Q3
revenue grew 8%, somewhat better
than the EMS group’s 6.5%. On the
other hand, EMS group sales in Q3
rose 9.5% year over year, topping the
ODMs’ 7.9% (Table 2 above). EMS
providers’ Q3 sales of $49.5 billion
accounted for 58.7% of the top-20
total.

  The top 20’s increase of 8.8% year
over year in Q3 signals a slowdown
from Q1 and Q2 growth rates of
15.4% and 12.8% respectively. None-
theless, eight CMs achieved double-
digit growth in Q3, led by Pegatron at
47.7% (in US dollars). Partly offset-
ting these gains were year-over-year
sales declines at nine CMs, nearly half
the top 20 (Table 1).

  On a sequential basis, four compa-
nies produced double-digit sales in-
creases in Q3, and three of them were
ODMs. Sales fell or remained flat at
seven CMs, of which five were EMS
providers (Table 1).

  The 20 CMs together earned net
income of approximately $1.5 billion

in Q3. Compared with the prior quar-
ter’s total, Q3 net profit went up about
18%, more than twice the rate of sales
growth. A majority of the top 20 im-
proved their net income from Q2 to
Q3.

  But a year-over-year comparison
for combined Q3 net profit is not so
favorable. Net profit in the quarter
dropped by about 9% versus revenue
growth of 8.8%. Only four CMs suc-
ceeded in growing their net income
from the year-ago quarter (Table 1).

  MMI compiled quarterly operating
margins for eight out of the nine
ODMs in the top 20. (ODM TPV
Technology was left out of this analy-
sis because it does not report results
consistent with those of the other
ODMs.) For Q3, overall operating
margin for the eight ODMs was a mere
0.88%, virtually the same as the prior
quarter’s 0.87% and down from 1.8%
in the year-ago period. By contrast,
five large US-traded providers collec-
tively generated a GAAP operating
margin of 2.6% for Q3 (Nov., p. 2).
Aggregate operating margin for the
eight ODMs has sunk to a level that
makes EMS margins look almost rich
by comparison.

  ODM operating margins in Q3
ranged from -1.14% for Inventec to
4.16% for Ability Enterprise. Out of
the eight ODMs, only Ability Enter-
prise and Compal Electronics had Q3
operating margins above 2%.

  What’s more, Q3 net margin for the
ODM group ended up about 110 basis
points below that of the EMS group.
The ODM group’s margin was around
1.1% compared with the EMS provid-

ers’ margin of around 2.2%. Q3 net
margin for the entire top 20 came in at
approximately 1.7%, up about 10 basis
points sequentially but down about 40
basis points year over year.

  One can rank the top 10 CMs by
nine-month sales and compare that
order to the 2010 standings (May, p.
2). Table 1 lists CMs in order of nine-
month sales. That order has Hon Hai
and Quanta in first and second place,
as they were in the 2010 standings.
Flextronics has moved up one rank to
third position, replacing Compal,
which dropped to fourth place. Fifth
through tenth remained the same as
last year, the order being Wistron,
Jabil, Pegatron, Inventec, TPV and
Celestica. This order based on nine-
month sales is the same one that result-
ed from ranking companies by
first-half sales (Sept., p. 3).

  Editor’s note: This analysis pre-
sents a rough approximation of EMS
versus ODM sales since a number of
the contract manufacturers listed here
do both EMS and ODM work. Compa-
nies were classified as EMS or ODM
based on which model represents their
primary business. In addition, sales of
some EMS providers include non-
EMS revenue from such activities as
component-level manufacturing.

  Correction: Due to a misinterpreta-
tion of Pegatron’s financial statements,
the Q1 and Q2 net income figures for
Pegatron’s DMS business in Table 1
on page 3 of the September edition
represent profit before taxes. Net prof-
it results presented for the Pegatron
business in this month’s Table 1 on
page 2 correspond to net income after
taxes.
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N. American Group
Not Keeping Up

  So far this year, sales growth for a
group of nine mid-tier and smaller
EMS providers based in North Ameri-
ca has not kept up with the rate at
which revenue has increased for the 11
largest EMS providers. For the first
nine months of 2011, sales for the
North American group totaled $1.6
billion, up 3.5% year over year. In
contrast, top-11 sales for the period
grew at a 20.4% clip (see Chart 1 on
p. 1). Even if one took a conservative
approach and removed Hon Hai Pre-
cision Industry from the top-11 com-
parison, the North American group
still lagged the rest of the top 11 by
8.2 percentage points (Chart 2, p. 2).

  Despite the anemic single-digit re-
sult for the North American group
overall, five providers achieved dou-
ble-digit growth for the first three
quarters, led by IEC Electronics and
Sparton at 33.1% and 31.1% respec-
tively (table below). Two providers –
Kimball Electronics Group and

SMTC – saw their nine-month sales
decline from the year-ago period. For
the seven providers that report net in-
come for their EMS operations, only
two – IEC and Nortech Systems –
boosted their nine-month net earnings
from a year earlier (table).

  Q3 sales of the nine North Ameri-
ca-based providers came to $506 mil-
lion, down 5.5% sequentially and
4.4% year over year. Four of the nine
recorded sequential declines in their
Q3 sales. On a year-over-year basis,
revenue growth ranged from -32.6% at
SMTC to 28% at IEC. Compared with
the year-ago quarter, four providers
grew their Q3 sales at double-digit
rates, while three endured revenue
drops (table).

  The group of nine mid-tier and
smaller providers consists of six com-
panies in the EMS space, all publicly
traded, and three EMS units within
larger publicly held corporations. To-
gether, the six stand-alone providers
produced a Q3 gross margin of 11.4%,
down 50 basis points sequentially and
90 basis points year over year. Three

out of the six companies achieved two-
digit gross margins (table).

  Q3 operating margin for the six-
company subset amounted to 2.4%,
down from 5.1% a year earlier. IEC
was the margin leader at 7.1%. On a
year-over-year basis, only one provid-
er in the subset, Nortech, improved its
operating margin. In addition, two of
the EMS units – CTS Electronics
Manufacturing Solutions and Raven
Industries’ Electronic Systems Divi-
sion – raised their segment operating
margins from the year-ago quarter (ta-
ble).

  Combined Q3 net income for the
six stand-alone providers was $4.3
million, up from $1.5 million in the
prior quarter but down from $10.9 mil-
lion in the year-ago period. Their ag-
gregate net margin for Q3 came in at
1.6%.

Some salient snippets

  CTS Electronics Manufacturing
Solutions, a unit of CTS. Q3 sales
were lower than Q2 levels in all mar-
kets except defense and aerospace.
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Segment operating earnings in Q3 im-
proved from the prior quarter, despite
2% lower sales, because of higher
gross margins and a $2.7-million in-
surance recovery. Compared with the
year-earlier quarter, demand increased
in defense and aerospace, communica-
tions and industrial markets, partially
offset by lower sales in computer and
medical markets.

  IEC Electronics. The company
reported that funding for several of its
programs in the military/aerospace
sector have not been released. IEC
anticipates that funding release will be
an issue for the December quarter and
may extend into the following quarter.
This sector represented 56% of sales
in fiscal 2011 ended Sept. 30.

  The company expects revenue
growth from its existing businesses to
be between 9% and 14% for fiscal
2012. This outlook is below IEC’s
long-term goal of 17% annual growth.

  Key Tronic. During its fiscal Q1
ended Oct. 1, the company achieved
the highest quarterly sales in its histo-
ry. Gross margin, which dropped to
7% from 9% in the year-ago quarter,
was affected by product mix changes
as well as expenses associated with
several steep new program ramps.

  For fiscal Q2, the company expects
sales of $75 million to $80 million and
EPS of $0.15 to $0.20, both of which
suggest sequential increases.

  Kimball Electronics Group, a unit
of Kimball International. September
quarter sales decreased 20% year over
year as sales to medical and industrial
control customers fell. Kimball attrib-
uted the decline in medical sales to the
expiration of a medical contract, the
loss of which accounted for a $38-mil-
lion drop in medical sales versus the
year-earlier quarter. A 12% sequential
decline in September quarter revenue
was also driven by lower medical and
industrial control sales.

  Kimball is closing its EMS facility
in Wales (UK) as part of a European
consolidation effort planned in 2008

and is also shuttering its EMS facility
in Fremont, CA.

  Nortech Systems. Q3 revenue
grew 9% year over year, while nine-
month revenue increased by 18%. The
company said revenue growth was led
by its industrial and medical custom-
ers, strongly aided by its two most re-
cent acquisitions. Operating income in
Q3 was $420,000, compared with
$166,000 in the year-ago period.

  Macroeconomic uncertainty has
affected Nortech’s customer base,
most significantly in semiconductor
capital equipment. However, demand
is increasing from defense customers.

  Raven Industries’ Electronic Sys-
tems Division. Sales for the quarter
ended Oct. 31 went down 3% year
over year, while operating income was
relatively flat. The division continues
to see a decline in its avionics-related
business. Raven said it can count on
this division to be a consistent genera-
tor of strong cash flows. It is also get-
ting more internal manufacturing
business from Raven’s Applied Tech-
nology Division.

  SigmaTron International. Given
the continuing margin pressures in the
EMS industry, the company was
pleased to report that it remained prof-
itable for fiscal Q2 ended Oct. 31. As
the company has been reporting for
some time, it is experiencing level rev-
enue with pricing pressures from both
its customers and vendors. The compa-
ny sees this trend continuing for the
balance of its fiscal year.

  To facilitate the growth of its China
operation, SigmaTron recently estab-
lished a new Chinese entity that will
allow it, among other things, to con-
duct business with both customers and
vendors in Chinese currency.

  SMTC. While in line with guid-
ance, sales declined as demand reduc-
tions and end-of-life programs from
certain customers in Q3 resulted in
what is expected to be the company’s
lowest revenue and profit quarter of
2011. During the quarter, the new

management team continued with its
restructuring plan and has eliminated
11 corporate positions. At the same
time, SMTC added 550 direct labor
employees to meet increased demand
in Q4 and beyond.

  For Q4, the company expects reve-
nue of about $69 million, which would
amount to sequential growth of 56%.
SMTC’s guidance for 2012 now calls
for revenue of $240 million to $260
million.

  Sparton. The company’s 13% in-
crease in September quarter sales from
a year earlier was driven by Sparton’s
medical segment, which grew 44%
year over year. The impact of the ac-
quisitions of Delphi Medical’s con-
tract manufacturing business and
Byers Peak along with post-acquisi-
tion growth in both acquired and new
customer programs fueled the growth
of medical sales. Baked into this
growth was a $2.0-million decrease in
medical sales to Siemens Diagnostics,
which recently decided to change to
dual sourcing for two of its larger pro-
grams with Sparton.

  Non-GAAP net income for the Sep-
tember quarter was $1.5 million, up
from $1.1 million in the year-ago quar-
ter.

Q3 and Nine-Month
Results from Asia

   For the first nine months of 2011, a
group of seven Asia-based EMS pro-
viders grew at a rate that was nearly on
par with what their larger counterparts
collectively achieved in the period.
Combined sales of the seven publicly
listed providers based in Asia rose by
19% year over year, slightly below the
20.4% gain made by the 11 largest
EMS providers (see Chart 1 on p. 1).
But the nine-month growth of the
Asia-based group easily bested the
collective effort of nine mid-tier and
smaller providers based in North
America (see table on p. 4). The
growth gap between these Asia- and
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North America-based providers was
more than 15 percentage points. Nine-
month sales of the seven Asia-based
providers totaled $2.4 billion com-
pared with $2.0 billion in the year-
earlier period.

  Six out of the seven Asia-based
companies generated double-digit in-
creases in their nine-month sales (in
US dollars), and five of them grew
their sales at rates above 20%. Leading
the group were Integrated Micro-
Electronics, Inc. (IMI) and SVI with
increases of 43% and 42% respective-
ly. The outlier in the group was Sur-
face Mount Technology (Holdings),
whose sales (in US dollars) fell by
35% (table above).

  For the first three quarters, a large
net loss by SMT (Holdings) dragged
the group’s bottom line into negative
territory. Pan-International also sus-
tained a net loss in the period. Only
two providers, Fabrinet and SVI,
were able to raise their net income
from a year earlier.

  The Asian group rang up Q3 sales
of $823 million, up 1% sequentially
and 4% year over year. Year-over-year
growth rates varied greatly, ranging
from -50% at SMT (Holdings) to 51%
at IMI. Four companies saw their sales
increase from the year-ago quarter,
while three experienced sales declines.
The range of sequential growth rates,

while not as wide, was still substantial
(table). Three providers – IMI, Pan-
International and SVI – increased their
sales from Q2 to Q3.

  The group’s net income perfor-
mance in Q3 did not keep up with
sales growth, whether the comparison
was sequential or year over year. Net
income amounted to around $11 mil-
lion, down from about $27 million in
the prior quarter and about $33 million
a year earlier. (Net income is approxi-
mate because not all companies use
the same accounting rules.)  Compared
with the prior quarter, net income
dropped at six out of seven providers.

Some highlights

  • In the September quarter, Fabri-
net, a provider of optical, electrome-
chanical and electronics manufacturing
services, earned non-GAAP net in-
come of $16.6 million, up 7.8% year
over year, which was consistent with
the company’s Q3 sales growth of
7.3% year over year.

  For the December quarter, the com-
pany has issued limited guidance due
to the flooding that affected its facili-
ties in Thailand. Fabrinet expects to
generate revenue somewhere above a
minimum of about $28 million, which
would result if the company obtains no
further sales from the facilities that
were shut down because of flooding.

But on Nov. 29, the company reported
that production at its Pinehurst campus
was back to normal levels. Production
will not resume at Fabrinet’s Chokchai
campus during the December quarter,
and the company acknowledges that it
may never again manufacture there.
Fabrinet is collaborating with its
Chokchai customers to set up their
manufacturing lines at its Pinehurst
campus. The company anticipates suf-
fering a net loss in the quarter due to
the significant decline in revenue and
the timing and results of insurance
claims by the company.

  • IMI attributed the 43% increase in
its nine-month revenue to increased
turnkey business in China, strong busi-
ness in the automotive and industrial
segments for its Philippine operations,
and additional revenues from PSi
Technologies and IMI’s recently ac-
quired operations in Eastern Europe
and Mexico. PSi, a power semicon-
ductor assembly and test house, ac-
counted for $61.4 million, or 14.6%,
of IMI’s total sales for the first nine
months, while the acquired operations
contributed $25.7 million during Au-
gust and September. Higher material
and direct labor costs, however,
caused margins to decline during the
first nine months. As a result, net in-
come for the period fell by 67%.

  For Q3, sales rose 13% sequential-
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ly, but net income dropped 39% due to
expenses incurred during the acquisi-
tion in Eastern Europe and Mexico.

  • At Nam Tai Electronics, Q3
gross margin decreased to 5.5% from
10.2% in the year-ago quarter mainly
for three reasons. First, box-build
products such as Bluetooth headsets
and calculators with higher gross mar-
gins have been discontinued. The com-
pany is narrowing its focus to
higher-growth, lower-margin business
such as key component assembly for
telecom products. Second, increased
labor costs, including increases in ba-
sic wages since last year, depressed
margins in Q3. Third, start-up costs
and operating losses continued at Nam
Tai’s Wuxi, China, facility, which be-
gan flex circuit manufacturing and as-
sembly last year.

  The company has embarked on a
two-phase investment program totaling
about $130 million for LCD module
manufacturing at two sites in China.

  • For the first nine months, gross
margin at Pan-International came in at
6.59%, down from 9.32% in the same
period last year. Operating margin
stood at 0.03% versus 2.9% a year ear-

lier. The company is a vertically inte-
grated EMS provider that can also pro-
duce connectors, cables, cable
assemblies and bare PC boards.

  • PCI’s sales in the September
quarter declined 6.3% year over year
due to weaker orders from selected
customers. Material content was high-
er in Q3 than in the year-earlier period,
resulting in an increase in material
costs. Manufacturing costs increased
by 3.3% as a result of higher fixed
costs. The sales decline and revenue
from products with higher material
content caused Q3 gross margin to fall
from 12.2% to 8.2%.

  • At SMT (Holdings), September
quarter revenue dropped 30% sequen-
tially in US dollars (29% in Hong
Kong dollars) mainly due to downsiz-
ing and a change in sales mix from
turnkey to consigned component as-
sembly. Hence, gross margin for the
quarter increased to 18.1% from
11.5% in the prior quarter.

  Under SMT’s reorganization plan,
a new investor, Redbud (Oversea)
Holding, has agreed to pay HK$30
million ($3.9 million) in return for a
controlling interest in the company.

Upbeat Forecasts
  Macroeconomic headwinds may

have settled over North America and
Europe, but two new forecasts are up-
beat about the EMS markets in the two
regions.

  In a new EMS study released by the
trade association IPC (Bannockburn,
IL), the EMS market in North America
is projected to grow 10.2% in North
America this year, well above the slug-
gish performance of the US economy.
What’s more, global EMS revenue is
predicted to increase by 14.8%. The
study includes forecasts through 2015
provided by New Venture Research
(Nevada City, CA).

  The global EMS study, 2010-2011
Analysis and Forecast for the EMS
Industry, presents, among other things,

SMT has started to work with the in-
vestor in seeking interim financing. In
addition, SMT continues to downsize
its operations; at the end of October,
the number of employees had shrunk
to 3,900 from 4,900 at the end of June.
Part of this reorganization plan in-
volves restructuring bank debt owed
by SMT.

  • SVI’s Q3 revenue growth of 37%
year over year in US dollars (31% in
baht) was driven mainly by the de-
mand for IP video and industrial prod-
ucts. Q3 gross margin was 10.5%,
down from 11.2% a year earlier. Gross
margin was affected by higher material
cost driven by supply chain disruption
and a 4% stronger baht compared with
the year-ago quarter. In Q3, the com-
pany achieved a net profit margin of
8%, although year-over-year net in-
come growth did not keep up with
sales growth.

  Correction: IMI’s Q1 2011 net in-
come was $377,000, whereas Table
1B on page 6 of the August edition
mistakenly presented the net income as
$1 million rounded off to the nearest
million.

business metrics on the sample of 90
participating EMS operations by re-
gion, including North America, Eu-
rope and Asia. Also included in the
study is a breakdown of sales to eight
major end markets by region.

  Despite the sovereign debt crisis in
Western Europe, a new report fore-
casts growth for the European EMS
business this year. Published by Reed
Electronics Research (Wantage,
UK), the report predicts that sales of
the European EMS industry will in-
crease by 6.4% in 2011. But it’s no
surprise that slower growth is expected
in Western Europe than in the low-cost
countries nearby. The RER report esti-
mates that EMS revenue will rise by
2.7% this year in Western Europe
compared with 9.2% for Central and
Eastern Europe and other nearby low-

cost countries.
  RER expects that revenue in the

CEE and Other region will return to
2007 levels by 2012, but sales in
Western Europe are unlikely to reach
the 2007 mark by 2015.

  The CEE and Other region will ac-
count for more than 60% of all Euro-
pean electronics production by 2015,
up from an estimated 57% at the end
of 2010, the firm predicts.

  RER estimates that there are more
than 720 EMS companies in Europe.

  Appearing as a tenth edition, the
new RER report is entitled The Euro-
pean EMS Industry Report 2010-2015.
For more information, go to
www.rer.co.uk/publications/sectors/
contract_assembly.shtml.

  For more on the IPC report, visit
www.ipc.org/2010-11-EMS-Market-
Report.
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News

    Some new aerospace busi-
ness…Jabil Defense and Aerospace
Services, a subsidiary of Jabil Circuit
(St. Petersburg, FL), and Rockwell
Collins are teaming up to provide in-
country manufacturing for Brazil’s
KC-390 aircraft. Jabil and Rockwell
Collins’ Brazilian Service Center will
produce various systems and sub-
systems in Jabil’s production facilities
located in Brazil….Sanmina-SCI
(San Jose, CA) will manufacture
TrueNorth’s in-cabin telecom equip-
ment for business aircraft at Sanmina-
SCI’s Ottawa, Ontario, facility….Bell
Helicopter, a unit of Textron, has
awarded Ducommun (Carson, CA)
about $14 million in contracts for the
V-22 Osprey military aircraft. The
company’s Ducommun LaBarge
Technologies unit will produce elec-
tronic assemblies and wiring harnesses
for the Osprey.

  More new business…SMTC’s
Markham facility in Canada’s Ontario
province will produce Enecsys micro
inverters for the Canadian market.
This contract enables Enecsys (Cam-
bridge, UK) to meet the domestic con-
tent requirement of the Ontario Power
Authority’s feed-in tariff program for
renewable energy projects (see also
June, p. 1-2)….Through a subsidiary
in Lithuania, Kitron (Billingstad, Nor-
way) has landed new orders of about

NOK 50 million ($8.4 million) from
ABAX (Larvik, Norway) for the pro-
duction of vehicle tracking/trip log-
ging equipment….Incap (Helsinki,
Finland) has gained a contract from
Valkee for the manufacture of compo-
nents of a bright light headset devel-
oped by Valkee to treat seasonal
affective disorder.

  Deals done…Jabil has completed
its acquisition of Telmar Network
Technology, a global provider of af-
termarket services (Aug., p. 7-8).
…EMS provider ETK Elektronik
(Skanderborg, Denmark) has acquired
Zoma Electronic’s EMS factories in
Frederikssund, Denmark, and Rayong,
Thailand. Note that Rayong was not
affected by the flooding in Thailand.
The acquisition will add 65 employees
to ETK’s workforce.

  Facility projects…According to
published reports out of Taiwan, Hon
Hai Precision Industry (Tucheng
City, Taiwan) was scheduled to break
ground this month on a Kaohsiung,
Taiwan, site for cloud computing, soft-
ware development and the like.
…Flextronics (Singapore) has ex-
panded its facility in Timisoara, Ro-
mania, to include a dedicated medical
operation. Also, the company has be-
gun production in Pecs, Hungary,
where Flextronics and Huawei were

said to be cooperating on a new plant,
according to two MTI reports posted
by the Budapest Business Journal.
(See also Oct., p. 6)….Malaysia’s V.S.
Industry, a Top 50 EMS provider, has
opened a facility in Senai, Malaysia,
dedicated to producing Keurig’s sin-
gle-cup brewers and accessories for
export to North America. The provider
has invested RM30 million ($9.4 mil-
lion) in the 20,695-m

2
 facility, which

includes a production area of 11,333
m

2
. Keurig is a subsidiary of Vermont’s

Green Mountain Coffee Roasters.


